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The downstate New YorkChapter of SIOR along with the N.Y. and Northern N.J. CCIM Chapter and
the Metro N.Y. NYSCAR Chapter, will host 150 real estate professionals in the Main Ballroom at the
Long Island Marriott Hotel (adjoining the Nassau Veterans Coliseum), 101 James Doolittle Blvd.  
The April 14 event will start at 11:30 a.m. with a one-hour sponsor exhibition and mixer with
refreshments and appetizers. Lunch will follow. 
The event's keynote speaker is Mitchell Rechler, co-managing partner of Rechler Equity Partners
and R Squared Real Estate Partners. Rechler will discuss various development projects currently
underway on Long Island. 
The event will end at 2 p.m. 
Advance reservations are $55 per person. Seating is limited to 150 brokers and the event is
expected to be sold out. Checks should be sent to Jeff Schwartzberg, Sutton and Edwards, Inc.,
1981 Marcus Ave., Lake Success, N.Y. 11042, and should be made payable to SIOR Downstate NY
Chapter. All checks are due April 1. Any availabilities at the door will be available on a first-come,
first-serve basis for $60.
Should you have any questions, feel free to call William O'Brien, 2008 downstate N.Y. SIOR chapter
president at 718-252-9191, ext. 110.
SIOR is a leading professional commercial and industrial real estate association. With more than
3,200 members in 562 cities in 22 countries, SIOR represents today's most knowledgeable,
experienced, and successful commercial real estate brokerage specialists.
SIOR has certified 2,500 of its members with the SIOR designation, a professional symbol of the
highest level of knowledge, production, and ethics in the real estate industry. Real estate
professionals who have earned the SIOR designation are recognized by corporate real estate
executives, commercial real estate brokers, agents, lenders, and other real estate professionals as
the most capable and experienced brokerage practitioners in any market. SIOR designees can hold
the following specialty designations: industrial, office, sales manager, executive manager, or
advisory service.
SIOR also includes associate members who include corporate executives, developers, educators,
and other involved in the commercial real estate industry.
A professional affiliate of the National Association of Realtors, SIOR is dedicated to the practice and
maintenance of the highest professional and ethical standards. SIOR maintains a commitment to
business and industry by providing outstanding professional services, publications, and educational
programs.
Last year SIOR members reported an average per person dollar volume of $33.5 million worth of
property leased or sold. Cumulative dollar volume for all SIOR members was $85.6 billion of



property leased or sold. As a group, SIOR members closed 82,747 transactions in 2006 involving
more than 239 million s/f of industrial and office space.
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