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What was your most notable project, deal or transaction of 2011? 
The $32.6 million all-cash sale of a three-building portfolio in the West Village with 85 apartments
and five stores. We were working on the property for a long time and our contract with the buyer had
fallen apart a few months before it got resurrected once again, but with a price increase this time
around. The properties had a long term ownership with an overseas investor and the buyer was a
local investment firm.
What was your greatest professional accomplishment in 2011? 
The sale of a first mortgage secured by an unfinished 150,000 s/f new construction building known
as The Crescent Club in Queens Plaza located in Long Island City. This was a very complex deal
with a competitive bidding process being sold by a large bank. Our clients ultimately won the
property at a discount from the $48 million PAR value of the note and are working with the original
developer to help finish the project to make it available for occupation as soon as possible.
What are your predictions for commercial real estate in 2012? 
I see the market being stable and not making any major jumps or dives while there is still a major
lack of supply for quality investment properties or development sites. That coupled with unusually
low interest rates and buyers sitting on lots of cash are keeping bids very aggressive for prime sites
when they do become available. All the major distressed assets have made their way through the
pipeline and should be finishing up in 2012. The underlying fundamentals in residential and
commercial rents are still keeping valuations very high.
What are your resolutions for 2012? 
To do more deals and make more money than we did in 2011. We are expanding & growing more
efficient with our operations and are adding only quality brokers to our team. We are looking towards
our junior brokers to get more deals done with our help. We have made ourselves known in the
industry and are hoping to build on our business up from where we are now, and build our
relationships with landlord/developers/etc. If you are a quality and/or high producing investment
sales broker I would be very interested in speaking to you as soon as possible
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